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" Ninety One Investment Platform - Masterclass
Focusing on financial planning matters
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"' How we add value
True collaborative partnerships with advisors

Competitors Offshore Pensions

| Product and structure implications that matter most to your clients
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Clarity around product mechanics and functionality
Helps provide certainty around financial advice given

No hidden surprises or
unexpected outcomes

Understanding the competitor
landscape

Understanding the merits of
different structures

Extensive documentation

Solving financial planning issues and
avoiding unintended consequences
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Building an offshore platform for a
Key factors

Establish certainty about the consequences of your
functionality/structure

Fully integrated with local platform N A e
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Sufficient investment options across unit trusts




The Ninety One product suite

Delivering enhanced reporting and fee aggregation

Global Global
Investment Life
Portfolio Portfolio
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Offshore wall of worry
.. Aside from performance

Global Life Portfolio Married (Discretionary) Slngle/W'ldow/er
(Discretionary)
CGT on disposal 12% 18%
? ?

Protect from Probate

Protect from Situs
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*Where situs assets held ** Where benefit is passed to spouse *** Where benefit passed to spouse Confidential | Ninety One 7



Situs tax — the greatest destroyer of value in the offshore space
But there are ways of protecting clients against its effects

_ End Value:
Spouse dies, i SA Estate

benefit passes i Duty

Direct PSP Fi o |
$3 910 000 oSp v P to beneficiary Epayabe
via molcy Wrapper Original owner i v
$3 410 000 dies, benefit
passes to spouse
$2 910 000
$2 410 000 v
$1910 000
$1410 000 Probate, CGT and
foreign estate tax
$910 000 - payable
IRIILLERTSLIBIII/AARBIILLEBEBBB39F S

Jan-22

Source Ninety One, for illustrative purposes only.
Growth assumed to be 10% in both scenarios. Turnover of 25% p.a. with gains taxed at 18% in direct PSP and at 12% within wrapper. Probate of 4% applied to direct PSP. 70% of Portfolio assumed to be US securities and
situs applied according to IRS sliding scale, SA estate duty applied where applicable. SA estate duty of 25% applied to policy wrapper. CGT of 18% applied on death of spouse in direct PSP example  Confidential | Ninety One 8



" Implications of emigration
Global Investment Portfolio:

Need to look at
DTA for Estate

SA Nominee Duty purposes

between SA and
new country of
residence

structure
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" Implications of emigration
Global Life Portfolio:

Non-SA tax resident dies while invested in Global Life Portfolio

But... Things to look out for...
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Deep-Dive into Trends: (2) Wealth Transfer & Customer Segmentation

Two thirds of advisers recognise that intergenerational wealth transfer will impact their business and the majority see it as a threat

Is intergenerational wealth Do you see this as a threat or an

transfer going to impact you?

opportunity?

66%| Yes

Threat

Don’t know

Opportunity

UK

SA

Why a threat?

“Clients are head of the household and at
retirement age, trying to engage with the
younger families”

“Going to have a bigger impact as clients age”.
“A lot more difficult than you think integrating
the children into the process”

“Children live abroad. Wealth leaves the
country” “All the kids have emigrated so not
being transferred”. “Globalisation”

“Emigration has more of an impact”. Lots of
clients have children who live abroad”

=/

“Children don't invest it again - they spend it”.
“Children are likely to spend it”

One way advisers can mitigate this threat if through getting closer to their clients and families; potentially
complemented with an offshore strategy e.g. partnering with another firm in that space

Ninety
II(_] ne Source: NMG's SA Retail Wealth Study 2022; UK figures taken from Intergenerational Wealth Transfer Schroders (rebased out of advisers expecting an impact)

Confidential | Ninety One 12




The Ninety One Offshore Product Suite

Designed for changing circumstances

Global . . Global
Pure .

lInvestment Offshore Life

Portfolio Portfolio
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The cherry on the inter-generational cake
.. Pure offshore platform

- Will help tackle the for new and existing offshore
trusts and non SA residents

— Deals with of products designed
for SA tax residents

— Provides for clients or
beneficiaries living abroad or with no tax residency

- for Ninety One IP product solution

- Allows Global Investment Portfolio assets to to
“pure” offshore as circumstances change

- Allows (as beneficiary of GAPU)
to receive assets offshore

— Receptacle for when tax residence
changes

- Facilitates transfer of wealth
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Important information

All information and opinions provided are of a general nature and are not intended to address the circumstances of any particular individual or
entity. We are not acting and do not purport to act in any way as an adviser or in a fiduciary capacity. No one should act upon such information
or opinion without appropriate professional advice after a thorough examination of a particular situation. We endeavour to provide accurate
and timely information but we make no representation or warranty, express or implied, with respect to the correctness, accuracy or
completeness of the information and opinions. We do not undertake to update, modify or amend the information on a frequent basis or to

advise any person if such information subsequently becomes inaccurate. Any representation or opinion is provided for information purposes
only.

Ninety One Investment Platform (Pty) Ltd is an authorised financial services provider.
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